Microsoft Open Value 2008: Overview

Microsoft Open Value is a licensing program specifically designed for small and medium sized customers wanting simplified license
management and better control of their licensing investment. Microsoft Software Assurance is included with Open Value, giving
customers access to a broad range of benefits that help in both managing costs and getting the most out of new technologies.

Business Benefits:

e Spread licensing payments over three years = Reduce upfront costs, gain predictability

e Discounts of up to 23% = Committment recognised for CompanyWide Platform

e  Flexibility = A range of licensing options to better suit SMB customer needs

e Simplified purchasing = license per desktop (with CompanyWide licensing)

e Software Assurance included = ensures rights to new software and upgrade any time

e Additional Software Assurance Benefits = training vouchers, support, home use and more!

e Keep your IT infrastructure current = more secure, easier to support, reduction in total cost of ownership
e Software Management made easier = be confident of being correctly licensed

e License Management = Online tools for viewing purchase history and downloading products

Four Purchasing Options:

Option 1: CompanyWide Platform, “The Best Way to Buy” SAVE UP TO 23%

Choose from three options: Professional Desktop, Small Business Desktop or Custom Platform, (for every qualifying desktop in the

company).
Platform Name Platform Products included: Open Value Discount
1. Professional Desktop Microsoft Office Professional Plus 2007, Core Client Access License .
o and Windows Vista Business Upgrade New (L&SA): 23%
Cz) 2. Small Business Desktop ~ Microsoft Office Small Business, Microsoft Small Business Client Renewing (SA only): 9%
) Access License and Windows Vista Business Upgrade Discounts based on Microsoft
§ 3. Custom Platform Choosg three Platform I:-‘roducts -.see chart l?elow for options Open Value Recommended
_5 1. Microsoft Office Suites (3 options, can mix and match) and il e

2. Client Access Licenses (4 options, choose one product) and

3. Windows Operating System (2 options, can mix and match)

When licensing CompanyWide, other products (outside of those listed in the CompanyWide Platform Product chart below) such as Servers,
may be licensed in any quantity within an Open Value agreement and are referred to as ‘additional products’.

Option 2: CompanyWide Non Platform CompanyWide “Platform” Products*
Don’t need the entire Platform? License just one or two Platform (turn over page for product information)

products (for each qualifying desktop in the company). See chart
for options »

Product Family Platform Product Options Available*

Microsoft Office Office Enterprise

Option 3: Non CompanyWide choose one or mix  Professional Plus 2007
and match i

Need licenses for servers or for some of your desktop PCs? Small Business

Consider an Open Value Non CompanyWide agreement. Take Client Access Enterprise CAL

advantage of spread annual payments plus get all the other Licenses (CALs) Core CAL

benefits that come with having Software Assurance. chooselone

Small Business Server CAL Standard/Premium
( may mix and match CAL editions)

Option 4: Subscription

Essential Business Server CAL Standard/
Want to subscribe to rather than purchase software outright? Gain Premium (may mix and match CAL editions)
the benefits of having 100% operating expenses rather than capital

investment. Open Value Subscription can offer lowest up-front Operating System  Windows Vista Business Upgrade

costs, annual payments, the ability to track all licenses on a single choose one or mix  Windows Vista Business Upgrade (with
agreement and flexibility to reduce licensed desktop count and match Microsoft Desktop Optimisation Pack)
annually. Requiremgnt to license a miniml:Jm of one Platform *Pplease refer to Product List on www.microsoft.com/licensing for
Product CompanyWide. See chart for options » latest Platform Product options available

visit www.microsoft.com/nz/licensing

Microsoft | \/olume Licensing
T




Open Value Discount Summary

Open Value Minimum Purchasing Requirement Discount  Discount SKU Identifiable in price list
Options (New)* (Renew)* (and SKU example)
CompanyWide Three Platform products CompanyWide 23% 9% “Platform” or “Pla” in SKU:
Platform (One from each of the Product Families**)  picountoff ~ Discountoff  Office Professional Plus All Lng Lic/SA Pack OLV
Open Value Open Value NL 1YR Acq Y1 Platform
CompanyWide Choose one or two Platform products 10% 5% “Enterprise” or “Ent” in SKU:
Non Platform CompanyWide Discount off Discount off Office Professional Plus All Lng Lic/SA Pack OLV
Open Value Open Value NL 1YR Acq Y1 Ent
Non CompanyWide Start agreement a minimum purchase of 5 “Additional Product” or “AddProd” in SKU:
Licenses with Software Assurance Open Value Pricing Office Professional Plus Sngl Lic/SA Pack OLV
NL 1YR Acq Y1 AddProd
Subscription Minimum of one Platform product CompanyWide (from each of the Product Families**)

Talk with your partner or distributor for Open Value Subscription pricing
*discounts based on recommended retail pricing only
**see chart over page for CompanyWide Platform product options

Microsoft Office Suites within Microsoft Open Value Core Client Access License (CAL)

IndividualProducts withinSute (MO Meoofi | Meeiof  Windowssener2008 G
Microsoft Office Word 2007 [ ) ® () Office SharePoint Server 2007 Std CAL
Microsoft Office Excel 2007 [ ® () System Centre Configuration Manager
Microsoft Office PowerPoint 2007 [ ] ® ® 2007 Client Management License
Microsoft Office Outlook 2007 ([ ®

Mlc.rosoft Office Outlook 07 with o Enterprise CAL
Business Contact Manager

Microsoft Office Publisher 2007 [ ] ® [ ) Windows Server 2008 CAL

Microsoft Office Access 2007 [ [ ] Exchange Server 2007 Standard CAL
Microsoft Office Accounting [ ] Exchange Server 2007 Enterprise CAL
Express 2008 Office SharePoint Server 2007 Std CAL
Integrated Enterprise Content [ [ ] Office SharePoint Server 2007 Ent CAL
Management Microsoft Office Communications
Advanced Information Rights [ ® Server® 2007 Standard CAL
Management Microsoft Office Communications Server
Microsoft Office Communicator [ ] ® 2007 Enterprise CAL

2007 System Centre Configuration Manager
Microsoft Office InfoPath 2007 [ ® 2007 Client Management License
Integrated Electronic Forms [ ] [ ] System Centre Operations Manager 2007
Microsoft Office OneNote 2007 ® Client Monitoring

Microsoft Office Groove 2007 [ ] Windows Rights Management Services

Microsoft Forefront™ Security Suite

Small Business Server (SBS) Essential Business Server (EBS)

Standard Edition Standard Edition

e  Windows Server 2008 Standard e  Windows Server 2008 Standard Client Access Licenses available in either Device or

e  Exchange Server 2007 Standard e  Exchange Server 2007 Standard User options for SBS, EBS, Core or Enterprise CAL.

e  SharePoint Services 3.0 e  System Centre Essentials 2007

e  Windows Server Update Services 3.0 e  Windows ForeFront Security for For more information talk to

e  Windows Live OneCare Note: OneCare Exchange Server your Microsoft Reseller or

e  Windows ForeFront Security %zz;et:;nt e  ForeFront Threat Management visit the Microsoft New Zealand
for Exchange Server software only Gateway, Medium Business Edition Licensing web site:

e Integration with Office Live Small Business Premium Edition incl all EBS Standard and: www.microsoft.com/nz/licensing

Premium Edition includes all SBS Standard and: e  Windows Server 2008 Standard

e  Windows Server 2008 Standard e  Microsoft SQL Server 2008 Standard

e  Microsoft SQL Server 2008 Standard

This document is for informational purposes only. MICROSOFT MAKES NO WARRANTIES, EXPRESS OR IMPLIED, IN THIS SUMMARY.
©2008 Microsoft Corporation. All rights reserved. The contents of this document are subject to change. Please contact your Microsoft account
manager or reseller for the most current version of this information.

Micresoft | \/olume Licensing




